
 
 

I am so excited to get together with you and teach you about 

skin care and makeup artistry! We are going to have such a good 

time!  

If you would like to share your appointment with a few friends… 

you will get BIG rewards! (see the following pages for details!) 

What to expect: 

  I will arrive about 15-20 minutes before your          

appointment to set up (if you are sharing with friends).  

  The class should take anywhere from 1-1.5 hours      

depending on questions.  

  The class will start right ON TIME, so have guests arrive 

a few minutes early! 

  No one is under any obligation to purchase (there will be 

NO PRESSURE!).  

  Please have a table for everyone to sit around and a 

wash cloth and bowl of warm water for each guest.  

  If you’d like to serve light refreshments, please do so   

after the class during the individual consultations. 

  During the class: Sit back, Relax, and have a Great time! 

Please note, this is my business and I will be there rain or shine… 

Should something come up, I ask for at least 48 hours notice. 

Looking forward to seeing you! Do not hesitate to call me if you 

have any questions! 

Hostess Name: ______________________ 

Date of Class: ______________________ 

________________________(name) 

________________________(phone) 

________________________(email) 
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Listen to this 15-min prerecorded 
call about the Mary Kay business 
opportunity before the party and 

tell me the password! 

(605)475-4099 

Access Code: 213518#,  

Reference: hit # 

For your friends who cannot make 

it to the party, but would like to 

place an order, use the Outside 

Order Form in your packet!  

Host a class of 5 or more 

and get: 



 
 

Name:_________________________________ Phone:_______________________ 

Products:______________________________________________________________ 

_________________________________________________________________________ 

Total (inc 7% tax)________________ Cash_____ Check_____ Card______ 

Name:_________________________________ Phone:_______________________ 

Products:______________________________________________________________ 

_________________________________________________________________________ 

Total (inc 7% tax)________________ Cash_____ Check_____ Card______ 

Name:_________________________________ Phone:_______________________ 

Products:______________________________________________________________ 

_________________________________________________________________________ 

Total (inc 7% tax)________________ Cash_____ Check_____ Card______ 

Name:_________________________________ Phone:_______________________ 

Products:______________________________________________________________ 

_________________________________________________________________________ 

Total (inc 7% tax)________________ Cash_____ Check_____ Card______ 



 
 

 

________ I have read the “Tale of 2 Hostesses.”  

**Party Checklist** 

________ I have listened to the Mary Kay Business Opportunity 

Call. 

________ I have obtained outside orders from friends who can-

not attend and collected their form of payment. 

________ I have given my guest list to my consultant at least 

48  hours in advance. (get a prize at your class) 

________ I have prepared a table with bowls and wash cloths for each guest for 

the class and light refreshments for my guests.  

Use this checklist to make sure you are taking FULL ADVANTAGE of being a Hostess! 

$5 FREE for every 

$50 in orders! 

________ I have browsed the catalog and circled the items I 

want for FREE 

       

$75 in Product 

for only $35 

 

         Any 1 item at 

50% OFF 

________ I have invited 15+ guests so that 5 will come. 

When they do, you’ll get: 

________ I have called my guests to confirm (24-48 hours ahead) 


