
NEW DIRECTOR CONTEST  
DEBUTING DATES:  

 AUGUST 1 - OCTOBER 1, 2013 
One upgraded suite will be awarded at 

the Madson Area Retreat. 
The Madson Area Consultant that becomes a Sales Director 
by September 30th with the highest TEAM/DIQ wholesale 
from July 1st - September 30th, will win an upgraded suite 

at the Kalahari Resort to be used during the  
Madson Area Retreat. 

 
New Directors that debut by Oct. 1st and are  

Star Consultants will receive special seating at the Star  
Luncheon. Whoever has the highest W/S production in 

July, August and September will sit with Lisa 
 Madson and Stacy James at the Star Luncheon! 

COMPLETE 5 OF THE 5 
July - August - September 

  
• 40 faces / minimum 10 parties 
• $1,400 in retail sales 
• $800 personal wholesale 
• 15 interviews 
• 1 new personal Q*  or 2 new recruits 

July 1, 2013 - June 30, 2014 
Be a Star Consultant all four quarters and you will earn  
the star party at the Madson Retreat in October 2014! 

There will be special recognition for all VIPs that achieve Platinum Power at least one 
of the three months:  (July, August or September) 

COMPLETE 4 OF THE 5 
July - August - September 

  
• *30 faces / Min. 5 “separate” parties 
•  $1000 retail sales 
•  *$600 personal wholesale 
•  *10 interviews 
•  1 new pers. Q or 2 new recruits 

(* these items must be completed) 

Star Consultant Luncheon at 
the Madson Retreat   

 
All Consultants and Sales  
Directors that achieve Star  

Consultant status from  
June 16th – Sept. 15th 

can attend the Star Consultant 
luncheon if they are attending the 

Madson Retreat. 

 
 

COMPLETE 5 OF THE 5 
July - August - September 

• 60 Faces/15 parties 
• $2,000 in retail sales 
• $1,200 personal W/S 
• 25 personal interviews 
• 2 Q. recruits or gold medal (5 recruits) 


