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These Inner Circle Participants have registered for the  
New Inner Circle Program!! 

July, August & September 
Awarded at Fall Retreat!! 

  

 
 
 
 
 
 

Cathy Breslin 

Lisa Warrington 

Melanie Stock 

Yvonne Ziegler * 

Melissa Davis * 

Michele Ramirez * 

Courtnei McWilliams * 
 

 

 
 
 



      July 2012 
 
 
 
 

 
Dear Fortenberry-Slate Area, 
 

 Your commitment to your business entitles you to participate in our AREA INNER 

CIRCLE Program.  I have found that the best and the worst part of Mary Kay is the fact 
that you are not accountable to anyone!!! I love not having a boss—— However, on the 
other hand I tend to do my best when I know someone is watching!!! This is the reason we 
designed our Inner Circle Program!!!!  I will be watching each and everyone of you as you 
climb the Mary Kay Career Path!!!!!   
 

 Our Goal is to have 100 D.I.Q.'s and Directors by Career Conference! When becoming  
a Director is your goal and you are willing to be accountable to me, I would like to work 
with you!!! 
 

 Please return the information sheet so you can be included in our New program. 
 

Dates:  Jul.,  Aug., & Sep. 2012 (complete 2 out of 3 months)   

Cost:   $10.00 or Free when you’ve completed Inner Circle Mar., April.  May., & June 
2012 

Graduates Will Receive: (Consultants & Directors) 

 

Inner Circle Pin or Charm, (when you already have a pin)  presented to you at 

Your Local Fall Retreat 

  
 

  

I cannot wait to celebrate your success!!!! 
 

   Love & Belief, 

    Pam 

ELITE INNER CIRCLE  UPPER INNER CIRCLE  INNER CIRCLE 

 

100% ATTENDANCE  100% ATTENDANCE  100% ATTENDANCE 
(MEETINGS, ETC.)  (MEETINGS, ETC.)  (MEETINGS, ETC.) 
 

5-5-5 PER WEEK  3-3-3 PER WEEK  2-2-2 PER WEEK 
 

5 SELLING APPTS.  3 SELLING APPTS.  2 SELLING APPTS. 

5 INTERVIEWS  3 INTERVIEWS  2 INTERVIEWS 

$500 RETAIL  $300 RETAIL  $200 RETAIL 

ORDER $800.00  ORDER $600.00  ORDER $400.00 



To complete your assignment this month you must return this sheet by the 6th. of the next month.  

(E-mail: (pamsassistant@ec.rr.com), Fax: (866-334-5342) or Mail: 7503 Jonquil Court Wilmington, NC. 28409) 

 

Inner Circle Form 
  Elite:  5 Appts, 5 Interviews, $500 Retail Sales weekly, $800 Wholesale a month                           
  Upper:  3 Appts, 3 Interviews, $300 Retail Sales weekly, $600 Wholesale a month 
  Inner:  2 Appts, 2 Interviews, $200 Retail Sales weekly, $400 Wholesale a month 

 

Success Meeting Attendance 
 

Date: # of Guests 

1. ___________________ ___________________ 

2.____________________ ___________________ 

3.____________________ ___________________ 

4.____________________ ___________________ 

 

Selling Appointments 
 
 

Week One Week Two Week Three Week Four 

Name & Telephone  # Name & Telephone  # Name & Telephone  # Name & Telephone  # 
1.___________________ 1.___________________ 1.___________________ 1.___________________ 
2.___________________ 2.___________________ 2.___________________ 2.___________________ 
3.___________________ 3.___________________ 3.___________________ 3.___________________ 
4.___________________ 4.___________________ 4.___________________ 4.___________________ 
5.___________________ 5.___________________ 5.___________________ 5.___________________ 
 

Interviews 
 

Week One Week Two Week Three Week Four 

Name & Telephone  # Name & Telephone  # Name & Telephone  # Name & Telephone  # 
1.___________________ 1.___________________ 1.___________________ 1.___________________ 
2.___________________ 2.___________________ 2.___________________ 2.___________________ 
3.___________________ 3.___________________ 3.___________________ 3.___________________ 
4.___________________ 4.___________________ 4.___________________ 4.___________________ 
5.___________________ 5.___________________ 5.___________________ 5.___________________ 
 
 

Retail Sales:   

    

 

Week One:____________________ 
    
Week Two:____________________ 
 
Week Three:___________________ 
    
Week Four:____________________ 

Name:__________________ 
Directors Name:______________ 

Totals For Month: 
 

Retail Sales   _______(minimum $800) 
 

Selling Appts.   _______(minimum 8) 
 

Interviews   _______(minimum 8) 
 

Wholesale Order  _______(minimum $400) 
 

New Recruits   _______ 
 

Appt. on Books   _______ 



INNER CIRCLE 

INFORMATION SHEET 
 

 

Please Complete and Return to:  Pam Fortenberry-Slate  
 7503 Jonquil Court 
 Wilmington, N.C. 28409 
 Fax: (866)334-5342 
Directors Name:____________________________________________________________________________ 
 
Your Name:_______________________________________________________________________________ 
 
Complete Address:_________________________________________________________________________ 
 
                               _________________________________________________________________________ 
 
Phone Number: _____________________________  (E-Mail):______________________________________ 
 
Husbands Name:_____________________________ Children & Ages:_______________________________ 
 
 

Husbands Attitude                1       2         3      4                   5       6       7                8               9                     10 
                                                  NO WAY!                                   GO FOR IT! 
 

Comments:________________________________________________________________________________ 
 
                  ________________________________________________________________________________ 
 
Current Status:_______________________________ Length of Time in Mary Kay:_____________________ 
 
My Goals For Seminar 2013!! 
_________________________________________________________________________________________ 
 
_________________________________________________________________________________________ 
 
_________________________________________________________________________________________ 
 

____________   How many times have you completed Inner Circle! 

 

Please Check One of the Following: 
 
____________   I am enclosing $10.00 Entry Fee in the Form of a:   Check:________ or   Cash:__________  
 

____________   I completed Inner Circle Mar., Apr., May., & June  2012! 

Please Circle Which Level You Plan to Complete: 
 

ELITE INNER CIRCLE  UPPER INNER CIRCLE  INNER CIRCLE 
 

100% ATTENDANCE  100% ATTENDANCE   100% ATTENDANCE 
(MEETINGS, ETC.)  (MEETINGS, ETC.)   (MEETINGS, ETC.) 
 

5-5-5 PER WEEK  3-3-3 PER WEEK   2-2-2 PER WEEK 
 

5 SELLING APPTS.  3 SELLING APPTS.   2 SELLING APPTS. 
5 INTERVIEWS  3 INTERVIEWS   2 INTERVIEWS 
$500 RETAIL  $300 RETAIL   $200 RETAIL 
ORDER $800.00     ORDER $600.00     ORDER $400.00 

 

  

















 

 

 

 

 

 

 

$800,000 + Prestige Trip ~ 

 Shanghai, China Sept. 18-22, 2013 

$650,000 + Top Sales Director Trip ~  

Beijing, China Sept. 11-18, 2013 





 

Mary Kay Independent Sales Director: 

If it’s in the works, you’re in the bag! 
Congratulations, Class of 2013! Your yearlong hard work deserves to be rewarded with fabulous perks and spectacular recognition,  

especially during the Mary Kay 50th Anniversary. All Independent Sales Directors who debut from Aug. 1, 2012 – July 1, 2013,  

will receive several fantastic rewards: 

• A gorgeous Class of 2013 ring* to match their 2012-2013 Independent Sales Director suit 

• A shimmery Kate Spade handbag* 

• A $500 check† 

• A sleek wallet* to complement the handbag when they debut with 50 or more unit members! 

And there’s more! Once you become an Independent Sales Director, you’ll get a $100 bonus for each additional Independent Sales Director 

offspring who debuts in the contest year. Pick up your awards at Leadership Conference if you debut Aug. 1 – Dec. 1, 2012,  

or at Seminar if you debut Jan. 1 – July 1, 2013. 

Your Independent Senior Sales Director Will Reap Rich Rewards Too! 

Going above and beyond means extra-special prizes for Independent Senior Sales Directors too! An Independent Senior Sales Director who 

debuts an offspring Independent Sales Director during the contest year will receive these ultra-exclusive prizes: 

• A stunning Class of 2013 ring* to match her 2012-2013 Independent Sales Director suit 

• A fabulous Kate Spade handbag* 

• A classy wallet* to complement the handbag for any offspring Sales Directors who debut with 50 or more unit members! 

 

Once the Kate Spade handbag is earned, an Independent Senior Sales Director will also receive a $100 bonus for each additional offspring 

 debuted during the contest period. 

Step Up to Success. It’s Your Time to Shine! 

*Limit one ring, one handbag and one wallet per achiever 

To receive an award, an Independent Sales Director must maintain her Sales Director status through Sept. 1, 2013, and be in good standing 

 with the Company at the time the award is presented. 

 

†A qualifying Independent Sales Director and Independent Senior Sales Director must attend either Leadership or Seminar to receive the $500 check. 







 

Our Area Goal is to have  

500 National Court Achievers at 

Mary Kay’s 2013  

50th Anniversary Seminar 

Celebration! 
 

Commit NOW to One, Two or Three Courts on the  

National Seminar Stage! 


