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Customers Attempted Reached New Customers Attempted Reached 
1.   1.   
2.   2.   
3.   3.   
4.   4.   
5.   5.   
Prospective Facials & Classes Key Customer 
1.   1.   
2.   2.   
3.   3.   
4.   Notes to write 
5.   1.   
Prospective Recruits 2.   
1.   3.   
2.   4.   
3.   5.   
4.   Errands to run or calls to make 
5.   1.   
Six most important things 2.   
1.   3.   
2.   4.   
3.   5.   
4.   6.   
5.   7.   
6.   8.   

DAILY CALL 
SHEET 

 


