
 

January 2014 Newsletter December 2013 Results 

JERI SHAW $495.00 $1,305.00 $1,905.00 $2,505.00 $3,105.00 $4,305.00 

GENE HODSON $401.50 $1,398.50 $1,998.50 $2,598.50 $3,198.50 $4,398.50 

On Target Star Consultants 
                                                              Current                     —Wholesale Production Needed—-   
          Consultant Name                      Wholesale                          for Star    

                                                          Production     Sapphire       Ruby         Diamond           Emerald         Pearl 



 

 Deidra Scruggs $1,111.50 

 Katrina L. Brown $800.00 

 Lowana Navarro $786.50 

 Jeri Shaw $495.00 

 Cynthia M. Tidwell $444.50 

 Reinaliza Mediarito $410.00 

 Gene D. Hodson $401.50 

 Sandra J. Ward $335.50 

 Tena S. Myers $301.50 

 Nicole D. Jenkins $213.00 

 Sonja Barnum-Mason $208.50 

 Donald Charbonneau $206.50 

 Karen M. Keller $202.00 

 Robbye D. Wright $201.00 

 Brittany M. Tillett $200.50 

 Christine M. Cuervo $200.50 

 Elizabeth Adler $200.00 

 Veronica King $124.50 

 Stella M. Lane $117.00 

 Larae Wallace $80.00 

 Jovan M. Waddy $73.00 

 Diane L. Messier $18.50 

Congratulations  
on investing in your business last month!  

Welcome to our Team!  

 New Consultant             From                                Sponsored by 

 Shawnte C. Howard LAS VEGAS, NV S. Colvin 

5 WAYS TO SELL 

Developing your customer base through product     

marketing is key to building your business -- and 

that can help you start earning money right away.  

With a solid customer base established, you'll have a 

strong foundation for your business as well as a 

source for finding potential new team members.  

Remember, women want the products you have to 

sell.  So it’s a good idea to be accessible and contact 

your customers often to remind them of what you 

have to offer -- great products, convenience and  

personalized service. 

 

There are five suggested ways to market products. 

1. On the Face -  Skin care classes and facials 

2. On the Go - Quick and easy, 15-minute              

appointments 

3. Online - Sales through your Mary Kay® Personal 

Website 

4. On Paper - Sales through catalogs and brochures 

(Preferred Customer Program mailings, The Look, 

Beauty Book, etc.) 

5. On With the Show - Parties that preview product 

sets (collection previews, open houses) 

 

It’s a great idea to employ a full-circle strategy by   

incorporating multiple ways to market products in your 

service-oriented relationship with the customer. 
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Mary Kay Queen’s Court of Sharing 
Qualify for your Diamond Bumble Bee from Mary Kay Inc. by reaching 24 Qualified New Recruits 7/01/2013-6/30/2014 

 

See you at the TOP 

  1 Katrina L. Brown $7,613.00 $847.00 $8,460.00 

  2 Lowana Navarro $6,601.00 $691.00 $7,292.00 

  3 Cynthia M. Tidwell $6,573.00 $60.00 $6,633.00 

  4 Nicole D. Jenkins $4,943.00 $302.00 $5,245.00 

  5 Raquel A. Dexter $4,470.00 $92.00 $4,562.00 

  6 Deidra Scruggs $4,379.00 $0.00 $4,379.00 

  7 Anna-Lise J. White $2,547.00 $415.00 $2,962.00 

  8 Stella M. Lane $2,279.50 $435.00 $2,714.50 

  9 Gene D. Hodson $2,208.00 $0.00 $2,208.00 

  10 Doris J. Watkins $1,347.00 $714.00 $2,061.00 

  11 Daphne L. Hodge $1,728.50 $102.00 $1,830.50 

  12 Jovan M. Waddy $1,727.00 $85.00 $1,812.00 

  13 Georgia A. Sparks $1,478.00 $280.00 $1,758.00 

  14 Sandra J. Ward $1,693.50 $40.00 $1,733.50 

  15 Sonja Barnum-Mason $1,529.00 $185.00 $1,714.00 

  16 Veronica King $1,077.00 $243.00 $1,320.00 

  17 Reinaliza Mediarito $1,222.00 $0.00 $1,222.00 

  18 Eula F. Austin $929.00 $260.00 $1,189.00 

  19 Lori M. Lawler $818.50 $306.00 $1,124.50 

  20 Sandra K. Ferguson $1,023.00 $88.00 $1,111.00 

Mary Kay Queen’s Court of Sales 
Achieve at least $36,000 in Retail production during the contest year 7/01/13-6/30/14 & earn your Diamonds  

  1 April C. Webster 1 $87.18 

  2 Katrina L. Brown 1 $86.10 

  3 Cynthia M. Tidwell 1 $24.00 

 

              Name                                    Seminar                  Earned Recruit 

          Qualified                   Commission 
          Recruits                          Credit 



 

Spotlight On Team Building 

4% Recruiter Commission Level 

 April C. Webster $44.46 

 Gene D. Hodson $23.00 

 Stella M. Lane $8.11 

* Denotes Inactive Status 

  Star Team Builders 
 
  Recruiter :Gene D. Hodson 
     Eula F. Austin 
     Jeri Shaw 
     Georgia A. Sparks 
     Larae Wallace 
   # Lisa N. Hodson 
 
 
  Senior Consultants 
 
  Recruiter :Sonja Barnum-Mason 
     Daphne L. Hodge 
     K. Thompson-Betts 
   # Brandi C. Barnum 
 
  Recruiter :Katrina L. Brown 
     Raquel A. Dexter 
 
  Recruiter :Stella M. Lane 
     Debbie Stevens 
 
  Recruiter :Cynthia M. Tidwell 
     Cheryl L. Gardner 
     Doris J. Watkins 
 
  Recruiter :April C. Webster 
     Deidra Scruggs 

Mary Kay Love Check 



 

Star Consultants 

Congratulations!!! 
2nd Quarter Star Consultants! 

September 16 - December 15 

Senora Colvin Katrina Brown 

Nicole Jenkins 

Lowana Navarro 

Deidra Scruggs 



Meet Our New Sensation 

Bailie Jackson 
Queen Katrina 



FEBRUARY EVENTS 
 

 

 

 

►MONDAY NIGHT LIVE!◄  

Feb 3rd, 10th, 17th, 24th 

6:30p.m.-8:30p.m. 

GUESTS WELCOME FOR PAMPERING  
SESSION 

Guest that arrive before 6:30p.m. will receive  

Satin Hands and Satin Lip treatments 

If you are on the set-up committee, and/or have  
guests, please arrive at  

5:30p.m 

 

West Coast Summit 

Sat. Feb. 22nd &  Sun. 23rd  

 

Saturday Pampering Sessions 

Sat.  Feb 8th, 15th,  

 9:45a.m.-12p.m., 1:30p.m-3:30p.m, 

4:15p.m.-6:30p.m. 

If you have guests, You MUST RSVP with  

Senora with Guest list of names &  

phone numbers no later 

than Thursday of that week. 

 

 



 



 

Birthdays                      Day 

Adrianna R. Simmons 6 

Lori M. Lawler 7 

Megan L. Romine 10 

Gihan Elkems 11 

Reo L. Harwell 11 

Sonja Barnum-Mason 20 

Cynthia M. Tidwell 20 

Anna-Lise J. White 27 

It’s a Special Celebration 

Dates to Remember 

Anniversaries               Years 

Stella M. Lane 21 

Cynthia R. Frank 7 

Tena S. Myers 6 

Kymberly D. Hines 1 

 

 “It is important for you to have 
a goal. You simply can’t get 

there if you don’t know where 
you are going! Begin to build in 
your mind a dream. Then write 

it down and make your goal   
realistic. Aim high enough that 

you will have to stretch your 
ability and your potential to 

reach it.” 

Words of Wisdom 



 

Special Delivery for 




