	Linton Nation – GenX Tracking Sheet

	Consultant Name:  

Month of: 

	GenX!

15+ New Faces

$650 Wholesale Orders

5 Marketing Plans (interviews)

No Team Member Requirement
	GenX Elite!

30+ New Faces

$1000 Wholesale Orders

10 Marketing Plans (interviews)

1 New Team Member
	Super Achiever!

50 New Faces

$1200 Wholesale Orders

20 Marketing Plans (interviews)

2 New Team Member

	New Faces & Retail Sales

	1. 
	16.
	31.

	2. 
	17.
	32.

	3.
	18.
	33.

	4.
	19.
	34.

	5. 
	20.
	35.

	6.
	21.
	36.

	7.
	22.
	37.

	8.
	23.
	38.

	9.
	24.
	39.

	10.
	25.
	40.

	11.
	26.
	41.

	12.
	27.
	42.

	13.
	28.
	43.

	14.
	29.
	44.

	15.
	30.
	45.

	Retail Sales (New & Re-Orders) (minus tax): 

WK 1                               WK 2                                 WK 3                                         WK 4

	Marketing Plans (Circle One: Yes  No  Maybe  Joined

	1. 
	Y  N  M   J
	6. 
	Y  N  M   J
	11.
	Y  N  M  J

	2.
	Y  N  M   J
	7. 
	Y  N  M   J
	12.
	Y  N  M  J

	3. 
	Y  N  M   J
	8.
	Y  N  M  J
	13.
	Y  N  M  J

	4. 
	Y  N  M   J
	9.
	Y  N  M  J
	14.
	Y  N  M  J

	5. 
	Y  N  M   J
	10.
	Y  N  M  J
	15.
	Y  N  M  J

	Book 10 By the 5th: Specify Appointment: (SCC)Skin Care Class (DF) Double Facial (F) Facial

	Hostess Name
	Type
	Hostess Name
	Type
	Hostess Name
	Type

	1. 
	 
	6.  
	 
	11.
	

	2.  
	 
	7. 
	 
	12.
	

	3.  
	 
	8.  
	 
	13.
	

	4.  
	 
	9.  
	  
	14.
	

	5.
	
	10.
	
	15.
	

	Weekly Wholesale & Star Tracking

	Wholesale Orders:       WK 1                           WK 2                       WK 3                       WK 4

	Total Quarter Wholesale Towards Star: 

	Qtr. 1 (June 16-Sept. 15)  Qtr. 2 (Sept. 16-Dec.15)  Qtr. 3 (Dec. 16-March 15) Qtr.4 (March 16-June 15)

	Monthly Totals *due by the 2nd of each month w/prior month’s totals

	Retail Sales = 
	
	Faces Total =
	
	New Team Members Total =
	

	Wholesale = 
	
	Interviews =
	
	# Team MTD
	


