BUSINESS DEBUT OUTLINE

CONSULTANT DOES SATIN HANDS WITH GUESTS AS THEY ARRIVE AND HAS EACH GUEST FILL OUT A CUSTOMER PROFILE CARD.

I. WELCOME AND AGENDA

II. GUEST INTRODUCTIONS

III. DIRECTOR TELLS HER I-STORY

IV. PURSE GAME – DIRECTOR WILL PROVIDE PRIZES

V. DIRECTOR PRESENTS PRODUCT

a. EVERY GUEST WILL TRY THE TIMEWISE UNLTIMATE MIRACLE SET ON THE BACK OF HER HAND

b. DIRECTOR WILL PRESENT OTHER PRODUCTS AND THE TRAVEL ROLL-UP BAG

VI. DIRECTOR SHARES WAYS THAT THE GUESTS CAN SUPPORT THEIR CONSULTANT

a. GUESTS SHARE WHY THEY THINK THE CONSULTANT WILL BE SUCCESSFUL WITH MK

b. 30 FACES IN 30 DAYS – GUESTS GET A TICKET FOR ALLOWING THE CONSULTANT TO BORROW HER FACE

c. GUESTS GIVE NAMES OF WHO THEY WILL INVITE TO THEIR APPT WHILE CONSULTANT WRITES NAMES DOWN ON POSTERBOARD – ONE SIDE OF THE POSTERBOARD HAS 30 LINES AND THE OTHER SIDE HAS 30 MORE TO BOOK THE CONSULTANT’S DOUBLE POWERSTART

d. DIRECTOR SHOWS MARY KAY DATEBOOK COVER THE CONSULTANT CAN EARN FOR BOOKING HER 1ST 8 SKIN CARE CLASSES

e. DIRECTOR TALKS ABOUT THE CHOICES CDS AND BOOKING AN INTERVIEW

VII. DIRECTOR SHARES HER DREAM BOOK TO CONCLUDE

VIII. AFTER THE PRESENTATION

a. DIRECTOR PASSES OUT SALES TICKETS TO EVERY GUEST

b. CONSULTANT BOOKS AN APPT WITH EVERY GUEST

c. CONSULTANT CHOOSES GUEST TO GET REFRESHMENTS READY

d. CONSULTANT CHOOSES GUEST TO HELP CLOSE OUT THE SALES WITH THE GUESTS – THIS PERSON WILL NEED A CALCULATOR AND A MONEY BAG

e. DIRECTOR BOOKS INTERVIEWS AND PASSES OUT CHOICES CDS

